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DISCLAIMER

Rio de Janeiro, May 12, 2022 - YDUQS Participagoes S.A., one of
the largest private organizations in Brazil's higher education private

sector, presents its results for the first quarter of 2022 (1Q22).

The Company's financial informatfion is presented based on
consolidated numbers, in Brazilian Reais, in accordance with the
Brazilian Corporation Law and the accounting practices adopted
in Brazil (BRGAAP), already in accordance with the International

Financial Reporting Standards (IFRS), including IFRS-16.

This document may have forward looking statements that are
subject to risks and uncertainties that may lead such expectations -
to not materialize or substantially differ from expectations. These
forecasts express the opinion only for the date they were made,
and the Company does not undertake to update them in the light

of new information.

THE USE BY YDUQS Participacoes S.A. OF ANY MSCI ESG RESEARCH LLC OR ITS AFFILIATES (“MSCI") DATA, AND THE USE OF MSCI LOGOS, TRADEMARKS, SERVICE MARKS OR INDEX NAMES
“‘%} HEREIN, DO NOT CONSTITUTE A SPONSORSHIP, ENDORSEMENT, RECOMMENDATION, OR PROMOTION OF YDUQS Participacoes S.A. BY MSCI. MSCI SERVICES AND DATA ARE THE PROPERTY OF
!4'\ & MSCI OR ITS INFORMATION PROVIDERS, AND ARE PROVIDED ‘AS-IS” AND WITHOUT WARRANTY. MSCI NAMES AND LOGOS ARE TRADEMARKS OR SERVICE MARKS OF MSCI.



AFTER RECOVERY, RESUMPTION OF GROWTH

Intake historical record: +254 thousand students

/’ ON-CAMPUS
I | | || RECOVERY
Segment goes
back to growing

O GROWTH LEVERS
O Digital and Premium

with strong expansion

O

COST OPTIMIZATION

We continue to
generate value with
improved EBITDA margin

1Q22

YDUQS

@ RESULTS ACHIEVEMENTS
continues strong,
generating cash,
with low debt

+59% vs 1Q21

On-campus Intake

+3% vs 1Q21

On-campus
student base

+28% vs 1Q21

On-campus EBITDA

-2 p.p. vs 1Q21

Reduction of faculty
costs/Net Revenue

¥ 0Q @

+44% vs 1Q21

Digital + Premium
undergraduate student base

>20% vs 1Q21

Growth of Digital + Premium
Net Revenue and EBITDA

+228 seats

Medicine seats already
approved in 2022

+29% vs 1Q21

Total of 2,059 DL centers in 1Q22

-3 p.p. vs 1Q21

Reduction of Marketing &
Sales expenses/Net Revenue

-3 p.p. vs 1Q21

Reduction of personnel
costs/Net Revenue

-0.6 p.p. vs 1Q21

Reduction of
leasing (IFRS 16)/Net Revenue

+23% vs 1Q21

Consolidated adjusted EBITDA

+33% vs 1Q21

Adjusted Net Income

RS 1.7 billion

Cash and cash
equivalents

1.7x

Net Debt/Adjusted EBITDA



1Q22

EVOLUTION OF THE EDUCATION SECTOR (INEP 2020) YDUQS

% market share (enrollments and student intake)

YDUQS gains share
in the on-campus
segment

On-campus enroliments (1)

YDUQS

Other listed
companies

i i | | Not listed
74% : 75% : I 73% companies
| | ! Share of not

i i ; ! ! INETe
companies

2018 2019 2020 still relevant

On-campus intake (1)

YDUQS
Other listed
companies
om0 S 5
| | | 687 | | 6% | Not listed
| : | ! companies
2018 2019 2020

4\ Q @ Q (1) On-campus including medicine.

YDUQS gains
share in the DL
segment

DL enrolilments

48% | L 49% L 46%

: . , . , Segment
: I ! : ! with high

2018 2019 2020 [ S
DL Intake

46% 49% 42%

2018 2019 2020



INTAKE AND PRICE

Undergraduate intfake and price guidance achieved

vs 1Q21

Premium
3.2 thousand students as +31%
of May/22 (+24% YoY) +30%
+20% +40%
+10% +50%
Intake 0% > +60%
0%
-5% +5%
Medicine: +9%
Average

-10%
/ Ibmec: +11%
Ticket <-15% > +15%

Student Base: 14 thousand
(+10% vs 1Q21)

Medicine: +228 approved seats
YTD (~50% intake 1H22)
Student base: +14% vs 1Q21

< Q

NS
&% Digital Learning

+30%
+20% +40%
+10% +50%
0% <: +60%
+68%
0%
'6% '5% ’ +5%
~10% +10%
<-15% >+15%

Student Base (ex-Qconcursos):
523 thousand (+25% vs 1Q21)

Net Revenue +28% vs 1Q21
Expectation for
Intake 1H22: +15-20% YoY

1Q22

YDUQS

o

(]
t-nz On-campus

101 thousand students as
of May/22 (+39% YoY)

+40%

+30%

+20%

+50%

/ +59%
> +60%

+10%

0%

-6% 0%
-5% +5%

-10% +10%

<-15% >+15%

(ex-semi on-campus)

Student Base: 296 thousand
(+3% vs 1Q21)

Lower DIS adhesion on the intake

pressuring average ticket, which

would remain stable if adhesion
were the same as 1Q21

@ Q (1) Refers to adjusted average ticket. The variation on reported average ticket vs 1Q21 was the following: Medicine +15% | Ibmec +12%| Digital -6% | On-campus -6% 5



HIGHEST INTAKE IN HISTORY

POS E MBA

{ « Estacio

e Aeempante s matwcste

Ola, marcel Dig ital
e Process

Escolha seu cursoein

+ Delivery of

S&o mais de 140 cursos

:;g:d:::_&gor;dmm:do dOCUmenTs
» Selection
+ Payment

A gente te mostraom

contos com a nota do ENEM

atuitomente

enha des:
\ Faga o Vestibular grat

>/

<15 min complete a

registration process

51 % of registrations
completed entirely on the site

iﬁ 4\ Q @ Q (1) Source: Google Trends Data

1Q22

YDUQS

Jipoven @

Unificado de.

Para essa questao db
Vestibular, nao ha divida:
MedicinaénoIDOMED.. . ... ...~

- Uma s6 taxa de inscricao. :

+Uma Gnica prova.

+ Uma otima oportunidade para
estudar em uma das instituicoes
IDOMED. .

‘Iconic campaigns

, ...... ......... = y

Empreenda sem
se prender a teorias.
Ibmec-se. :

ACAO DE SUCESSO
NA CARREIRA JURIDICA
E ESTUDAR AQUI.

National search by IES L :
(Share of interest (1)) 4 FALCRD. s

~@@pDy

' 44%
36%

#1 Brand

Estdcio - Top 1 on google research

+24 p.p.

Dec-21 Mar-22 ahead of the second place



WHAT IS NEW IN THE YDUQXS DIGITAL ECOSYSTEM

16:46 TP [TELES

16:4. | i LR R

Caroline Fonseca < inangas Pessoais e Educagdo 25
Financeira
paAlLFA é.

G Académico

Finangas pessoais e
educacao financeira

[ Administrativo

Prof. Ettore de Carvalho Oriol

2  Espaco Pessoal

Descrigdo Planejando o presente, olhando para o
Acesso rapido futuro

Educagao financeira introdutdria para

Planejamento de carreira... melhor gestéo de recursos pessoais. m >
Tema 6 - satide pessoal Mo 1 - Videe
Planejando o presente,
Propdsito olhando para o futura
= (4 &
Sala ula e 'v ¢ac ar
ricula
T

Conhecer os fundamentos de

finangas pessoais € importante para Madulo 1 - Ve que eu .

adquirir habitos financeiros 0 que sda finangas

pessoais?

saudaveis e apoio para mensurar e
melhorar a vida financeira, além de

1l @] & preparar uma boa aposentadoria

1l @] @

g Modulo 1-Yemque ey

il Vocé planeja suas

I @] <

(1) EnsineMe s proprietary tool
(2) Analyzedin test A/Bin 2021

(3)  Play Store Minha Estdcio May.03.22
X (4) Data from the week of April.25.22

Financeira

Perfil de investimentos

De uns anes para cd, o Banco Central do Brasil

(BCB) tem obrigado os bancos a identificar o
perfil do Investidor e a Informa-lo antes de
iniciar um investimento para esse cliente,
Cada cliente é enquadrado em um dos quatro
lipos de perfil de investimento normalmente
indicados pelo questionario respondido. Os

perfis indicados sdo:

Conservador

Moderado

Arrojado

1 @] <

Increasingly engaging, personalized and

natively digital teaching and learning
experience

Virtual classroom (Sava)lll for the entire Estacio
undergraduate with students reaching 2x more
study time vs previous 2

App graded 4.6 af play store G

+750 thousand active students in the app monthly
(35% access to Sava is though the app) ¥

+100 students impacted by content built through
Design System EnsineMe

(+40% access to content through mobile since
implementation)

YDUQS




1Q22

PREMIUM: CONTINUES WITH STRONG GROWTH YDUQS

Adjusted Net Revenue (1) Adjusted EBITDA (1)
(R$ million) (R$ million)

e
4

Excluding the
shifting of
faculty costs,
1Q21 margin
would be 49%

\

Y
S

e B2 Bl

1Q18 1Q19 1Q20 1Q21 1Q22

Adjusted EBITDA
Margin(%)

@ IBMEC @ Medicine

Student Base Undergradute average ticket(!)
(Thousand students) y S (R$ Thousand/month)
| lomec ;
R 74/ R , @ ' undergraduate |
: ] v 4 5.2thousand |
1 ! '¢/ : : 9.6
: 12,7 13,9 S +0.7% YoY J 8.8 > 2.7 3.0
| B \ T +9% T i
| < Medicine °
} undergraduate: 1Q21 1Q22 1Q21 1Q22
i 7.1 thousand ! i
1Q18  1Q19 1Q20 1Q21 1Q22 | +18%YoY | IDOMED [bmec

________________________

4\ Q @ Q (1) Netrevenue adjusted by the effects of laws and court decisions (1Q21) | EBITDA adjusted by non-recurring effects. 8



1Q22

DIGITAL LEARNING: EXPANSION REMAINS ACCELERATED YDUQS

Adjusted Net Revenue (1) Adjusted EBITDA (1)
(R$ million) (R$ million)
* Increase in Bad debt/Net

Revenue due to higher
intake and new quarterly
intake: +5 p.p. vs 1Q21

« Reduction in Sales
* & Marketing/Net
Revenue: -3 p.p. vs 1Q21

N--—-—-===-—

128

182
1Q18 1Q20 1Q21 1Q22

Adjusted EBITDA
Margin(%)

‘ Lifelong ‘ Undergraduate

Paying Student Base

(2)
e G ‘o > 2.059 centers: +29% vs 1Q21 LT el
g 2,500 centers expected for 2022 r

961

i : 7 S —
© | vndogosuoesudenboe | {cergrechare crerage feket!
| | 3 i
2(')9 3 ]7 : - 37% Own 040 - -
1Q18 1Q19 1Q20 1Q21 1Q22 191 1099 oo a2
X Q Q QL o Rt ereony oo sudentsmor emotedmansars ey orecins et 9




1Q22

ON-CAMPUS: RETURNING TO NORMALITY YDUQS

On-campus BU intake per semester

(thousand students; undergraduate)
Growth of +39% vs TH21

Of which 74 thousand freshmen in health, law

1H18 1H19 1H20 1H2] 1H22 and engineering courses (of longer duration)

+1 01 thousand students
Intake in 1TH22

On-campus students (ex-Medicine) per campus Faculty costs

MSLEEIE STUSISS) (% Faculty costs/Net Revenue) e T TTTT T T T s s ~.
. Acquisitions_ i 2R \'
: v X : ! :
(oo TTTTTTT T T T T T T e A e m T 1 : : v :
82 KA T R 2% 20% 0% 1 2% |
| 20% \
T \ .
3,6 33 31 33 Recovery of \ !
’ ’ '~ campus occupation X I
back to pre- ! :
oandemic levels 1Q18 1Q19 1Q20 | 1Q21 1Q22 !
' Aura learning model, |
2019 2020 2021 1722 ! incorporating new :
' technologies developed |

‘. during the pandemic /'

I

Q Q 10




ON-CAMPUS: STUDENT BASE RESUMES GROWTH

Adjusted Net Revenue 1)
(R$ million)

490 505 506 469
1Q18 1Q19 1Q20 1Q21 1Q22
‘ On-campus FIES ‘ Semi on-campus

Student Base
(Thousand students)

1Q22

1Q18 1Q19 1Q20 1Q21

< 0

Adijusted EBITDA (1)

1Q22

YDUQS

(R$ million)

_____ 28% . ‘. « Reduction of personnel

: costs/Net Revenue:

I -2 p.p. vs 1Q21
Reduction of Sales &
Morkeﬂng /Net Revenue:
-3 p.p. vs 1Q21

1Q21 1Q22
.@ ----- > Adjusted EBITDA
+6 p.p. @ Margin (%)

————————————————————————————————————

On-campus BU |
+7% vs 4Q21 §
Semi +50% vs 4Q21 !
pus +3% Vs 4@215

___________________________________

@ Q (1) Netrevenue adjusted by the effects of laws and court decisions (1Q21) | EBITDA adjusted by non-recurring effects.

Renewal at 82%
-1% vs 1Q21

Undergraduate average ticket(!)

(R$/month, ex-semi oN-CAOMPUS) - .
i On-campus + |
Medicine |
' RS 888 !
672 650 <. (+2% vs 1Q21) |
[ - ® s 4

>

-6%

1Q21 1Q22

11

y



1Q22

REVENUE: PREMIUM AND DIGITAL REACHED 53% OF TOTAL YDUQS

@® On-campus @ Digital Learning @ Premium

Total Net Revenue by business unif (! Total Net Revenue by business unit(!)
(R$ milion) (% of total revenue)

____________________________________________

Premium

.............................................. + Digital
The greatest contribution to the i 53% of Net
increase in Net Revenue came | Revenue

from the Digital BU: +80 million |

_______________________________________________________________________

1Q21 1Q22 1Q21 1Q22

4\ Q @ Q (1) Reported Net Revenue. 12



ADJUSTED COSTS AND EXPENSES vs 1Q21 (ex-D&A ex-IFRS)

Composition of costs and expenses

(R$ million)
878
Discounts 29
Bad Debt 95
Marketing &
Sales (M&sS) 156
G&A -
expenses +3%
R 2
Costs 350 +1%
) I 4
Leasing (IFRS 16) 85 +2%
1Q21
% of net
-5p.p.
revenue - -I?-p*

¥ 0Q @

P Bad Debt + DisCOUNTs .

| Bad Debt + Discounts/Net revenue impacted 11.5% 13.4%
by higher intake, change in DL seasonality with +1.9 Q'.p.
' the new quarterly intake, enrollment renewal of o '
! icine st ts without debt tiation. i
i mgdm:me students without debt renegotiation 1Q2] 1Q22 i
\_ Without these effects, the % would be stable.

M&S/Net revenue decreases by 3 p.p.
vs 1Q21, returning to normality

SN,

@
N
1 O~
v O
O
o

___________________________________________________________________________________________________________________________

RN Leasing (IFRS 16) [N .

\ 1

Costs/Net revenue -3 p.p. : Reduction
of personnel costs, mainly faculty, as
a result of operational research

Leasing (IFRS 16)/Net revenue
down by -0.6 p.p. vs 1Q21

32.3% . 29.7% 7.8% 7.2%
~__> ‘~~_’
T -2.6 p.p. T T -0.6 p.p. T
1Q21 1Q22 1Q21 1Q22

Reduction of costs and expenses + discounts/Net Revenue by 5 p.p. vs 1Q21
1




ADJUSTED EBITDA INCREASES BY 23% IN 1Q22

Composition of adjusted EBITDA (1)
(R$ million)

% of

adjusted

total

< Q

140
101 130
1Q21 A Revenue A Cost and 1Q22
Adjusted Expenses Adjusted
EBITDA (ex-D&A) EBITDA

o On-campus ® Digital Learning @ Premium

@ Q (1) Adjusted EBITDA by non-recurring effects.

1Q22

YDUQS
Adjusted EBITDA ™ .
(R$ million) i exIFRS i
........................ ‘ ———__ 1 R$314milion i
i exIFRS | ! y e ’

i R$ 240 million ! 400 °7
é4 _ Non-recurring

Adjusted EBITDA
margin (%) |

~

~

- - -

w
(@)
2
, +
>~
1O
vo
w
N
2

_____________________________

______________________________

_______________________________

items

14



ADJUSTED NET INCOME INCREASES BY 33% VS 1Q21

Reported Net Income
(R$ million)

1Q21

Adjusted Net Income
(R$ million)

e ———————

1
i 76 [ 39
1Q21 A EBITDA A Financial A D&A A lncome 1Q22
Adjusted Result tax & SC Adjusted
Net ncome ' . . [ Net Income
. Highestimpact: !

Interest and .
' financial charges !
' +R$ 78 million YoY/,

Q Q

4\ Q Net debt excluding leasing (ex-IFRS 16)/EBITDA adjusted by no

n-recurring items (LTM, including IFRS 16)

1Q22

YDUQS

RS 1.7 billion

Cash and cash

Net margin equivalents

(%)

RS 2.4 billion

Net Debt ex-IFRS

1.7x

\ Net Debt/EBITDA (1)

Adjusted net
margin (%)

15



1Q22

CASH FLOW AND CAPEX YDUQS

24%  Sustainability &
Improvement

Capex 2022 ()
CAPEX RS 532 million
RS million 1Q21 1Q22 A% (R$ million) vs R$ 544 million in 2021
Adjusted EBITDA ex IFRS 16 240 314 31%
Working capital variation (28) (29) 4%
Taxes (IT/SC) (11) 9) 22%
Operating Cash Flow 200 276 38% : L
. ! + Digital
Capex (66) (86) 30% ! 57%: Transformation
3 ! Loand IT
Free Cash Flow 134 190 42%, ! !
Cash Conversion? 84% 88% 4p.p. i 19%5 Expansion

Buyback Program YTD (3)

@ 1Q21
/\7‘ 5.1 million shares . % of net revenue

(Up to 20.5 million approved)
RS 100.3 million spent on the program

(1) As approved at the OGM of 04.28.2022.
(2) Operating cash flow/Adjusted EBITDA ex-IFRS16

| 4\ Q @ Q (3] Asof 05.11.2022. 16




FINAL REMARKS

Q

Student Base ) +16% vs 1Q21
Digital M +25% vs 1Q21
Premium +10% vs 1Q21
On-campus +3% vs 1Q21

Net revenue? +10% vs 1Q21
Digital +28% vs 1Q21
Premium +25% vs 1Q21
On-campus -5% vs 1Q21

Adjusted EBITDA®? +23% vs 1Q21
Digital +25% vs 1Q21
Premium +17% vs 1Q21
On-campus +28% vs 1Q21

EBITDA margin® 34% (+4 p.p. vs 1Q21)

YDUQS

in 2022
2,500
Undergraduate medicine Total DL centers
student base
Capex

3.2-3.4 thousand RS532 million

(Long term at 7-8% of

Students/campus Net Revenue)

Q (1) DL s student base excluding Qconcursos s student base.
[/

(2) Netrevenue adjusted by the effects of laws and court decisions (1Q21) | EBITDA adjusted by non-recurring effects.

1Q22

YDUQS

17



YDUQS

IR Contact
ri@ydugs.com.br


http://www.yduqs.com.br/

